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FIVE STEPS TO FRUITFUL NETWORKING

By Rick Boxx
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Recently, a young banker told me that he had been hired to get involved in the community by networking —
making connections with prospective customers. But he was not sure how to do this. So, | thought it might
be helpful to consider successful strategies for networking, along with relevant biblical principles.
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The first step to remember in networking is Being Targeted. Many networking groups and opportunities
can be a waste of time because they are not focused properly. | found my best customers in banking were
chief financial officers and controllers. As a former certified public accountant, joining an association for
accounting professionals helped me target the best prospects and resulted in many new accounts.
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Proverbs 12:26 teaches, “The righteous choose their friends carefully, but the way of the wicked leads them
astray.” To be fruitful with your networking time, choose your groups and friends wisely.
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When it comes to networking, there are many groups we could join, but the best results typically come from
the second step to fruitful networking: Getting Involved. Networking groups, service clubs, and other
community-minded groups need leadership. People willing to become actively involved typically get noticed.
When you become involved, the attention you receive can lead to new business opportunities. By serving
in a leadership role, you will become better known, and if you serve well, better trusted.
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In 1 Timothy 3:13 we are told, “Those who have served well gain an excellent standing and great assurance
in their faith in Christ Jesus.” To maximize time spent networking, take a leadership role.
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The third step to fruitful networking is Being Relational. If you have engaged in many networking
opportunities, you have likely met people who are more transactional in nature. They are always giving
business cards to anyone who will take one and seeking ways to promote their services. However, you will
not typically see them talking with someone in depth to build a genuine relationship.
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We all typically prefer doing business with people we know and trust. The best way to build that trust is by

building personal relationships. Proverbs 22:11 says, “One who loves a pure heart and who speaks with
grace will have the king for a friend.”
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The fourth step is Being Curious. My very sociable wife, Kathy, has helped me in this area. She is naturally
curious about people, always asking questions to learn more about them. Kathy has taught me to find out
about other people’s families, hobbies and work, but not to stop there. She also taught me to be curious
about what motivates them, seeking to discover their passions. Hebrews 13:2 teaches, “Do not forget to
show hospitality to strangers, for by so doing some people have shown hospitality to angels without knowing
it.”
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The final step for successful networking is Meeting the Needs of Others. Everyone has needs but
identifying those requires seeking to understand people and listening carefully for their biggest concerns.
Ephesians 4:29 teaches, “Do not let any unwholesome talk come out of your mouth, but only what is helpful

for building others up according to their needs, that it may benefit those who listen.” After listening and
learning about the needs of others, then do what you can to serve their needs.
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Reflection/Discussion Questions
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How important is networking for the work you do? Is it something you enjoy — or is it something you would
rather avoid? Explain your answer.
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When you are trying to make connections with people for business or career purposes, how effective are
you in targeting the types of people you want to meet?
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How easy is it for you to get involved with groups or organizations, ones in which you have particular interest?
What are some obstacles that keep you from becoming more involved as an active participant?
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Two of the networking steps cited are being curious and meeting the needs of others. How might these two
be tied together in fruitful, rewarding ways?
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NOTE: If you have a Bible and would like to read more, consider the following passages:

A 27:17; M2 A 4:9-12; OIEf 5 S 22:37-40; 252 13:34-35; LB E A 2:3-4
Proverbs 27:17; Ecclesiastes 4:9-12; Matthew 22:37-40; John 13:34-35; Philippians 2:3-4
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JEESE:
Challenge for This Week
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Networking — actively seeking to build productive relationships with others — can prove to be beneficial in
many ways. Even if you are not as sociable as some other people, we all have been designed by God for
relationships.
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This week try to think of ways you can expand your sphere of influence and expand the network of
people with whom you interact regularly. If you know of someone who is better at this than you are, ask that
person for some helpful advice and suggestions.
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